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The $10 Camp Card has four break-off tab coupons with more coupons 
on the back. Units parƟcipaƟng in this program can earn up to $5 for 
each $10 Camp Card that they sell. The sale will begin March 13 and 
end May 30. 

What is the Camp Card Sale? 
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How the Camp Card Sale Works 
· The Camp Card is designed to help units fund their way to great outdoor 

adventures. 

· Each Camp Card sells for $10. 

· We have partnered with great businesses to provide useful and valuable  
discounts for the customer. 

· Commissions from the sales are encouraged to be applied directly to-
ward sending youth to Camp and funding unit Camp programs. 

· NO RISK! Units can return any unsold cards. 

We’re Selling Camping, Not Just Discount 
Cards 
Ensure your families understand that they are selling character, they are 
selling a beƩer community, and they are selling the benefits of the Unit 
aƩending summer camping programs; not just selling discount cards. Em-
phasize that each card sold helps a Unit go to camp. The secret to a success-
ful sale is that people want to support ScouƟng and customers easily idenƟ-
fy with camping. 
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District Contacts 
Canyons 

Michelle Aldrich 

714-343-6827 | maldrichbsa@gmail.com 

 

Randall Aldrich — DE 

714-546-4990 x110 | randall.aldrich@scouƟng.org 

 

El Camino Real 

Pam Jensen 

pbjcpamommy@yahoo.com 

 

Peter Jensen — DE 

714-546-4990 x111 | peter.jensen@scouƟng.org 

 

Golden West 

Kathy Hight 

khight314@gmail.com 

 

 

Victor Zuniga — FD 

714-546-4990 x106 | victor.zuniga@scouƟng.org 

 

Pacifica 

Sandra Middleton 

714-625-2801 | slmeedbird3@gmail.com 

 

Todd Lassig — SDE 

714-546-4990 x107 | todd.lassig@scouƟng.org 

 

 

 

Rancho San Joaquin 

Alvin Chang 

949-468-7848 | fac168@gmail.com 

 

Sarah WhiƩenberg 

714-546-4990 x109 | SarahW@ocbsa.org 

 

Saddleback 

Cedric Campbell — DE 

714-546-4990 x105| cedric.campbell@scouƟng.org 

 

Valencia 

Robert Doidge 

rdoidge1@gmail.com 

 

Travis Bush — DD 

714-546-4990 x108 | travis.bush@scouƟng.org 

 

Council Contacts 
Randall Aldrich | District ExecuƟve 

randall.aldrich@scouƟng.org 

714-546-4990 x110  

 

MaƩhew Hwa 

maƩhew.hwa@scouƟng.org 

3 Council Service Center: M-F 8:30am—4:30pm 2953 Pullman St, Santa Ana, CA 92705 
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Visit www.ocbsa.org/campcard for the latest calendar 

· Monday 3/10—Camp Cards available for pickup (Service Center) 

· Wednesday 3/12—Camp Cards orders due for Roundtable Pickup 

· Thursday 3/13—Unit Camp Card DistribuƟon—at District Roundtables 

· Tuesday 4/1— Stater Brothers and Irvine Storefronts Start 

· Thursday 5/8—Unit Camp Cards Collected at Roundtable (early close) 

· Friday 5/30—Prize Orders Due Online 

· Friday 5/30—Last Day to Return Cards (Service Center) 

· Friday 5/30—Last day for Payment of cards sold (Service Center) 

Camp Card Sales Timeline 
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Camp Card Chair ResponsibiliƟes 
· Order your cards at hƩps://www.scouƟngevent.com/039-CampCardDistribuƟon  for roundtable 

distribuƟon 

· Communicate the purpose of the Camp Card Sale and Ɵmeline to your Scouts and parents. 

· Kick-off the Camp Card Sale at the unit level. 

· Inspect, coach and praise your Scouts. 

· Set a sales goal for your Scouts and unit. 

· Collect all money and mail/turn-in $5 for each card sold. No credit cards accepted for payment; 
checks preferred. Make checks payable to OCBSA. 

· Return all unsold cards and Heroes and Helpers cards. 

DistribuƟon and Closeout  
· DistribuƟon will be either at the Service Center or March Roundtable 

· IniƟal DistribuƟon is capped at the unit’s previous year’s sales or 5 cards per scout unless other-
wise approved for more. 

· If more cards are needed you will need to pay for 75% of the cards that have already been 
checked out. (example checked out 100 iniƟally, will pay $5 x 75 cards = $375) 

· Early closeout will be available at May Roundtable 

· You can closeout anyƟme by mail or in-person at the Council Service Center before May 30. 

· Closeout includes returning unsold cards and paying $5 for each sold card. 
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· Determine NOW the ScouƟng Adventures your youth plan to parƟcipate in for 2025-2026. 

· Set an overall unit sales goal. 

· Determine the number of acƟve youth in your program. 

· Set a per youth sales goal. 

· Communicate unit needs clearly with each youth and parent. 

· Explain how the sale of Camp Cards teaches youth the value of earning their own way. 

· Explain exactly where the unit plans to allocate the revenue generated from the sales. (i.e. camp-
ing fees, prizes, uniforms, parƟes, etc.) 

· Communicate the Camp Card calendar clearly with all youth and parents. 

· Have a kick-off for your unit. 

· Have turn-in dates for money and unsold Camp Cards. 

How to Implement Camp Card Sales for Your Unit 
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Commission (The Breakdown of the $10) 
· For each card that the unit sells, that unit will keep $5.  

· The unit will pay council the other $5 for each card that they sell.  

· The $5 that the council collects goes towards the prizes that are awarded and help fund Scout-o-
Rama as well as all council camps. 

Return Policy 
Units can return unsold Camp Cards checked-out without penalty. Unreturned Cards will be charged 
to the Unit at $5 a card (including lost cards). IncenƟves will not be approved unƟl the Unit Account 
is resolved. 

Closing Your Account 
Your account is closed when all the money for the Camp Cards sold and all remaining cards are re-
turned to your District Camp Card Chair or to Council. Unit will pay council $5 a card for each card 
that they sell. Accounts must be paid in full by May 30, 2025 for incenƟve orders to be approved. 

Rewards 
Rewards will be entered online at ocbsa.org/campcard 
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Door to Door 
Take your Cards for a trip around the neighborhood. 
Highlight the great coupons. Also, encourage them to 
buy several cards because some of the coupon offers 
are one Ɵme use and they may want more. Let them 
know that your Unit is trying to earn their way to 
camp. 

 

 

Sell Online 
Scouts can sell Camp Cards online by sharing a link to 
an online store. The customer will have the opƟon 
while checking out to write in the Scouts name and 
Unit. The unit will receive $5 in commissions for every 
online sale. At the end of the sale, the Orange County 
Council will credit the Unit’s Account with their com-
mission and let the Unit Camp Card Chair know which 
scouts made online sales. Cards will be mailed out 
weekly. Please make sure the customer puts the 
Scouts name and Unit during checkout—this is the 
only way we know to give the Scout credit. 

hƩp://scouƟngevent.com/039-CampCards2025 

 

Storefront 
Setup a sales booth and sell Camp Cards on the spot. 
This can be an effecƟve approach in the right locaƟon 
at the right Ɵme, but don’t hang your hat on this ap-
proach alone. 

Council has booked Stater Bros and Irvine Property 
locaƟons for April and May. Signups will be at 
ocbsa.org/campcard. 

Units may book directly with other locaƟons as de-
sired. A popular locaƟon tends to be Smart and Final 
as they support scouƟng and are on the card. 

Focus on mulƟple locaƟons over the course of a cou-
ple of days. (Bringing a display/posters of scouƟng 
acƟviƟes you have done helps the sale) 

 

Family and Friends 
Bring your cards to family or friends. Let them know 
that by purchasing the card that they are supporƟng 
your scouƟng unit and get lots of great discounts. For 
the Family and Friends that you cannot reach in per-
son or to reach those on social media, use the Online 
Selling method and Council will mail them a Camp 
Card. 
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How to Sell Camp Cards 
Your job as Camp Card Chair is to teach Scouts how to sell. To get there, your team needs to employ 
all 4 sales methods. Create a plan and train your Scouts in all four methods; this will give you the best 
results. You’ll get Ɵps and great ideas on bestselling pracƟces when you aƩend any of the training 
sessions. 
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Heroes and Helpers 
· Someone may now purchase a Camp Card that can be donated to a Hero 

or Helper in the community. 

· The Orange County Council will coordinate the delivery of Camp Cards to 
heroes at the end of the sale. 

· The unit will earn $5 commission for every Hero and Helper donaƟon 
that they get. 

· The cards that are donated will count towards that scout’s eligibility in 
our rewards program. 

· During the closeout process, the unit will let Council know how many of 
the returned cards are to be donated. 

· The unit may also choose to donate it to a hero/helper of their choice. 

Entertainment Website 

· The Camp Card will have a code on it to use for access to the Entertain-
ment: Coupons & Deals website. 

· This code will give a user access to over 500,000 coupons at 40,000 local 
merchants served in over 10,000 ciƟes. 

· This is a great selling point of the card to those friends and family that 
are outside of our community.  

· 25 uses per code.  
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Entertainment AcƟvaƟon 
On the back of the card is a code that will be used to acƟvate your membership.  

 

1) Go to www.bsacampcard.com  

 

2) Tap/Click on Register Now! 

 

3) Enter your code and follow prompts to input your login informaƟon. 

 

4) Browse and use coupons! 

 

Below is an example of a previous year’s card: 

Code is located here 
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Don’t miss the opportunity to use the Camp Card sale to train your Scouts 
in public speaking, sales and service. Your Scouts and parents will appreci-
ate the effort and your sales will improve. 

Have your Scouts pracƟce these simple steps: 

· Wear your uniform. 

· Smile and tell them who you are—first name only! 

· Tell them where you are from (unit within ScouƟng). 

· Tell them what you are doing (going Camping). 

· Tell them what they can do to help (save money with the Camp Card). 

· Ask them if they would like to buy more than one. 

· Close the sale and thank them (whether they buy one or not). 

Sales Techniques for Scouts 
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Safety & Courtesy 
· Wash hands or use hand saniƟzer oŌen while selling. 
· Sell with another Scout and 2 adults or just by yourself with a parent. 
· Never enter anyone’s home. 
· Never sell aŌer dark, unless you are with an adult. 
· Don’t carry large amounts of cash. 
· Always walk on the sidewalk or driveway. 
· Say Thank You whether or not the prospect buys a Camp Card 
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 Strive for 25 

For every 25 Camp Cards an individual youth 
members sells, he or she will receive one en-
try into one of our weekly drawings for a 
$50 voucher to acƟviƟes and programs at 
the Irvine Ranch Outdoor EducaƟon Center, 
Newport Sea Base, Oso Lake Scout Camp 
and Lost Valley. Drawings are held on Thurs-
days starƟng 4/3/25 and ending 5/22/25. On 
6/5/25 we will have a Mega Drawing for a 
$250 voucher. 

Send entries to randall.aldrich@scouƟng.org 

 

 

 40+ Camp Cards 

150+ Camp Cards 

 

2025 Rewards Program 
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Scouts can earn camping opportuniƟes and amazon giŌ cards for selling lots of Camp 
Cards. The Scouts earn 1 giŌ card for each level that they reach. If they reach the 150+ 
level then they will earn both the $10 and $50 giŌ card. 
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Scout-o-Rama Front of the Line Pass 
· Every Scout that sells a camp card will be entered into a drawing. 

· There will be 4 winners that will be selected aŌer the sale is over. 

· The winner will win a pass for them and a parent to go to the front of the 
line at the experiences offered at Scout-o-Rama. 

· These experiences may include: Archery, BB Guns, Zip Line and potenƟal-
ly other experiences that are available at the Ed Laird Scout Camp. 

What is Scout-o-Rama? 
Scout-o-Rama (SOR) is a community event put together by the Orange 
County Council, Boy Scouts of America and our volunteers to show what 
ScouƟng is all about!  Scout-o-Rama is Saturday November 8, 2025 and is 
free for all ages – both boys and girls! Families who want to learn more 
about ScouƟng are encouraged to come and parƟcipate.  It’s going to be a 
great day full of adventure!  

Scout-O-Rama 2025 is at the Ed Laird Scout Camp and features: Zipline, Pio-
neering, Archery, Scout Dutch Oven Cooking, Games, BB-Guns, ScouƟng 
Skills, Ropes Course, Camping, Pinewood Derby, Pan for Gold, Fire Trucks, 
Community Partners, Climbing Rock Wall, Orchard and Gardens, Science 
Center, Tomahawk and more! 

2025 Rewards Program 
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